ROMANIA
UNIVERSITATEA BABES-BOLYAI CLUJ-NAPOCA
FACULTATEA DE STUDII EUROPENE

FISA DISCIPLINEI

in conformitate cu planul de invatamant valabil pentru anul 2015-2016

1. Date despre program

1.1. Institutia de invatamant superior Universitatea Babes-Bolyai Cluj-Napoca
1.2. Facultatea Facultatea de Studii Europene

1.3. Departamentul Studii Europene si Guvernanta

1.4. Domeniul de studii Stiinte administrative

1.5. Ciclul de studii licenta

1.6. Programul de studii/ Calificarea Administratie europeana

2. Date despre disciplina

2.1. Denumirea disciplinei Negocieri europene
2.2. Titularul activitatilor de curs Prof.dr. Vasile Puscas
2.3. Titularul activitatilor de seminar Prof.dr. Vasile Puscas
2.6. Tipul 2.7. Regimul
2.4. Anul de studiu ] 2.5. Semestrul 2 o |pu1de c o e.g”ﬁ“
evaluare disciplinei oP

3. Timpul total estimat (ore pe semestru al activitatilor didactice)
3.1. Nr. de ore pe saptamana 3 | Dincare 3.2. curs 2 Din care 3.3. seminar/ laborator 1
3.4. Total ore din planul de 42 | Din care 3.5. curs 28 | Din care 3.6. seminar/ laborator 14
fnvatamant
Distributia fondului de timp ore conventionale 4 x 25 = 100 Ore
Studiul dupa manual, suport de curs, bibliografie si notite 20
Documentare suplimentara in biblioteca, pe platformele electronice de specialitate si pe teren 20
Pregatire seminarii/ laboratoare, teme, referate, portofolii si eseuri 10
Tutoriat 10
Examinari 4
Alte activitati: nu este cazul
3.7. Total ore studiu individual 64
3.8. Total ore pe semestru 100
3.9. Numarul de credite 4

4. Preconditii (acolo unde este cazul)
4.1. de curriculum e Nu este cazul
4.2. de competente e Nu este cazul

5. Conditii (acolo unde este cazul)
5.1. de desfasurare a cursului e Salade curs, videproiector
5.2. de desfasurare a seminarului/ laboratorului e Sala de seminar, videoproiector

L Tipul de evaluare: E — examen, VP — verificare pe parcurs, C — colocviu.
2 Regimul disciplinei: OB - obligatorie, OP - optionala, F- facultativa.



6. Competentele specifice acumulate

Competente
profesionale

C5.1 Identificarea continutului si functionarii procesului de negociere la nivelul UE;
C5.2 Corelarea metodelor de negociere cu specificul cultural local, regional sau
national;

C5.3 Aplicarea metodelor de negociere in conditii de risc si de incertitudine
decizionals;

C5.4 Formularea si aplicarea unor criterii specifice pentru a determina pertinenta unor
decizii in procesul negocierii la nivel european;

C5.5 Elaborarea coerenta si integrata a unui plan de negociere.

Competente
Transversale

CT 2 Coordonarea realizarii unui proiect in echipa cu asumarea de roluri de conducere
specifice;

CT 3 Realizarea unui plan de dezvoltare prin formarea profesionala, prin utilizarea
eficienta si selectiva a surselor si resurselor de comunicare si instruire continua
(biblioteci, internet, baze de date, cursuri on-line, etc).

7. Obiectivele disciplinei (reiesind din grila competentelor specifice acumulate)

7.1 Obiectivul o imbogatirea cunostintelor referitoare la procesul negocierilor europene din punct de
general al vedere teoretic si practic.

disciplinei

7.2 Obiective e Familiarizarea cu mediul de negociere in Uniunea Europeana;

specifice

Formarea abilitatilor de utilizare a diferitelor tehnici de negociere;

Identificarea corecta a tipului de negociere specifica fiecarui dosar de negociere si de
specificul cultural al partenerului de negociere.

8. Continuturi

8.1 Curs Metode de predare Observatii
1. Uniunea Prelegerea academica, dialogul | Puscas, Vasile, EU Accession Negotiations (A
Europeana - un | colectiv Handbook), Wien: Hulla&Co Human Dynamics,

proces continuu
de negociere

2013,www.renanetwork.org/documents/wgrou
ps/EU%20Accession%20Negotiations%20 Hand
book.rar, p. 13-20.

Puscas, Vasile, Romdnia spre Uniunea
Europeand. Negocierile de aderare (2000-2004),
lasi:Institutul European, 2007.

2. Integrare Prelegerea academica, dialogul Ashton, Johm, Building a Politics of
europeana si colectiv Interdependence,
interdependente http://www.chinadialogue.net/article/show/sin
globale gle/en/582-
Building-a-politics-of-interdependence, 2006.
Puscas, Vasile, Managing global
interdependencies, Cluj-Napoca: Eikon, 2010.
3. Institutiile Uniunii | Prelegerea academica, dialogul Puscas, Vasile, EU Accession Negotiations (A
Europene colectiv Handbook), Wien: Hulla&Co Human Dynamics,

2013,www.renanetwork.org/documents/wgrou
ps/EU%20Accession%20Negotiations%20 Hand
book.rar, p. 21-30.



http://www.renanetwork.org/documents/wgroups/EU%20Accession%20Negotiations%20_Handbook.rar
http://www.renanetwork.org/documents/wgroups/EU%20Accession%20Negotiations%20_Handbook.rar
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Wallace, Helen, Pollack, Mark, Young, Alaisdair,
Policy-Making in the European Union, 6%
edition, The New European Series, Oxford:
Oxford Univeristy Press, 2010.

Politicile Uniunii
Europene

Prelegerea academica, dialogul
colectiv

Puscas, Vasile, EU Accession Negotiations (A
Handbook), Wien: Hulla&Co Human Dynamics,
2013,www.renanetwork.org/documents/wgrou
ps/EU%20Accession%20Negotiations%20 Hand
book.rar, p. 31-44.

Wallace, Helen, Pollack, Mark, Young, Alaisdair,
Policy-Making in the European Union, 6
edition, The New European Series, Oxford:
Oxford Univeristy Press, 2010.

Procesul
decizional in
cadrul Uniunii
Europene

Prelegerea academica, dialogul
colectiv

Puscas, Vasile, EU Accession Negotiations (A
Handbook), Wien: Hulla&Co Human Dynamics,
2013,www.renanetwork.org/documents/wgrou
ps/EU%20Accession%20Negotiations%20 Hand
book.rar, p. 45-54.

Wallace, Helen, Pollack, Mark, Young, Alaisdair,
Policy-Making in the European Union, 6
edition, The New European Series, Oxford:
Oxford Univeristy Press, 2010.

Negocierile
europene de
aderare

Prelegerea academica, dialogul
colectiv

Puscas, Vasile, EU Accession Negotiations (A
Handbook), Wien: Hulla&Co Human Dynamics,
2013,www.renanetwork.org/documents/wgrou
ps/EU%20Accession%20Negotiations%20 Hand
book.rar, p. 55-71.

Puscas, Vasile, Romdénia spre Uniunea
Europeand. Negocierile de aderare (2000-2004),
lasi:Institutul European, 2007.

Puscas, Vasile, European Negotiations. A Case
Study: The Romania’s Accession to EU, Gorizia:
IUIES, 2006.

Cadrul
institutional si
actorii in cadrul
negocierilor
europene

Prelegerea academica, dialogul
colectiv

Puscas, Vasile, EU Accession Negotiations (A
Handbook), Wien: Hulla&Co Human Dynamics,
2013,www.renanetwork.org/documents/wgrou
ps/EU%20Accession%20Negotiations%20 Hand
book.rar, p. 72-87.

Puscas, Vasile, European Negotiations. A Case
Study: The Romania’s Accession to EU, Gorizia:
IUIES, 2006

Strategii si tactici

in negocierile

europene

Prelegerea academica, dialogul
colectiv

Lavadoux, F., Guggenbuhl, A.
Handbook for the European
Maastricht: EIPA, 2004.

Puscas, Vasile, EU Accession Negotiations (A
Handbook), Wien: Hulla&Co Human Dynamics,
2013,www.renanetwork.org/documents/wgrou
ps/EU%20Accession%20Negotiations%20 Hand
book.rar, p. 88-95.

Best, E.,
Negotiator,

Documentele de
pozitie

Prelegerea academica, dialogul
colectiv

Nicolaides, P., Preparing for EU Membership:
The paradox of Doing What the EU Does Not
Require You to Do, EIPASCOPE, 2, 2003.

Puscas, Vasile, EU Accession Negotiations (A
Handbook), Wien: Hulla&Co Human Dynamics,
2013,www.renanetwork.org/documents/wgrou
ps/EU%20Accession%20Negotiations%20 Hand
book.rar, p. 96-104.

10.

Perioadele de
tranzitie Si

Prelegerea academica, dialogul
colectiv

Sigma Papers no.37, Enlargement of the
European Union: An analysis of the
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derogare Negotiations for Countries of teh Western

Balkans, 2003.

Puscas, Vasile, EU Accession Negotiations (A
Handbook), Wien: Hulla&Co Human Dynamics,
2013,www.renanetwork.org/documents/wgrou
ps/EU%20Accession%20Negotiations%20 Hand
book.rar, p. 105-114.

11. Stadiul final al | Prelegerea academica, dialogul Puscas, Vasile, EU Accession Negotiations (A
negocierilor colectiv Handbook), Wien: Hulla&Co Human Dynamics,
europene 2013,www.renanetwork.org/documents/wgrou

ps/EU%20Accession%20Negotiations%20 Hand
book.rar, p. 115-123.

Scheider, J., Conflict, Negotiation and European
Union Enlargement, New York: Cambridge
University Press, 2009.

12. Capacitatea de | Prelegerea academica, dialogul Nicolaides, P., Preparing for EU Membership:
Integrare si | colectiv The paradox of Doing What the EU Does Not
implmentarea Require You to Do, EIPASCOPE, 2, 2003.
Efectiva a Puscas, Vasile, EU Accession Negotiations (A
angajamentelor Handbook), Wien: Hulla&Co Human Dynamics,
negociate 2013,www.renanetwork.org/documents/wgrou

ps/EU%20Accession%20Negotiations%20 Hand
book.rar, p. 124-136.

Sigma Papers no.37, Enlargement of the
European Union: An analysis of the
Negotiations for Countries of teh Western
Balkans, 2003.

13. Limite si | Prelegerea academica, dialogul Meerts, Paul, Workbook on International
dificultati in | colectiv Negotiations, Netherlands  Institute  of
negocierile International Relations “Cligendale”, 2013.
europene
14. Recapitulare Dialogul colectiv -
Bibliografie obligatorie
1. Puscas, Vasile, EU Accession Negotiations (A Handbook), Wien: Hulla&Co Human Dynamics,
www.renanetwork.org/documents/wgroups/EU%20Accession%20Negotiations%20 Handbook.rar,
2013.

2. Puscas, Vasile, Romdnia spre Uniunea Europeand. Negocierile de aderare (2000-2004), lasi:Institutul
European, 2007.

3. Puscas, Vasile, European Negotiations. A Case Study: The Romania’s Accession to EU, Gorizia: IUIES,

2006.

4. Puscas, Vasile, Negociind cu Uniunea Europeand, 6 volume, Bucuresti, Economica, 2003 — 2005:

vol. | - ,,Documente initiale de pozitie la capitolele de negociere” (2003)
vol. Il — ,Initial Position Papers” (2003)

vol. lll -, Preparing the External Environment of Negotiations” (2003)
vol. IV — ,,Pregatirea mediului intern de negociere” (2003)

vol. V —, Pregatirea mediului de negociere, 2003 — 2004” (2005)

vol. VI — ,,Comunicarea publica si negocierea pentru aderare, 2003 — 2004” (2005).

Bibliografie optionala

1.

Ashton, Johm, Building a Politics of Interdependence,
http://www.chinadialogue.net/article/show/single/en/582-Building-a-politics-of-interdependence,
2006.

De Cremer, D., Pillutla, M., Making Negotiations Predictable. What science tells us?, New York,
Palgrave Macmillan, 2012.

Elgstrom, O., Jonnson, C., European Union Negotiations. Processes, Networks and Institutions, London



http://www.renanetwork.org/documents/wgroups/EU%20Accession%20Negotiations%20_Handbook.rar
http://www.renanetwork.org/documents/wgroups/EU%20Accession%20Negotiations%20_Handbook.rar
http://www.renanetwork.org/documents/wgroups/EU%20Accession%20Negotiations%20_Handbook.rar
http://www.renanetwork.org/documents/wgroups/EU%20Accession%20Negotiations%20_Handbook.rar
http://www.renanetwork.org/documents/wgroups/EU%20Accession%20Negotiations%20_Handbook.rar
http://www.renanetwork.org/documents/wgroups/EU%20Accession%20Negotiations%20_Handbook.rar
http://www.renanetwork.org/documents/wgroups/EU%20Accession%20Negotiations%20_Handbook.rar
http://www.renanetwork.org/documents/wgroups/EU%20Accession%20Negotiations%20_Handbook.rar
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and New York, Routledge, Taylor &Francis Group, 2005.
4. Llavadoux, F., Guggenbuhl, A. Best, E., Handbook for the European Negotiator, Maastricht: EIPA, 2004.
5. Meerts, Paul, Workbook on International Negotiations, Netherlands Institute of International Relations
“Cligendale”, 2013.
6. Nicolaides, P., Preparing for EU Membership: The paradox of Doing What the EU Does Not Require You
to Do, EIPASCOPE, 2, 2003.
7. Peeling, N. Brilliant Negotiations. What the best negotiators know, do and say, Harlow, Pearson,
Prentice Hall, 2008.
8. Puscas, Vasile, Managing global interdependencies, Cluj-Napoca: Eikon, 2010.
9. Scheider, J., Conflict, Negotiation and European Union Enlargement, New York: Cambridge University

Press, 2009.

10. Sigma Papers no.37, Enlargement of the European Union: An analysis of the Negotiations for Countries
of teh Western Balkans, 2003.

11. Wallace, Helen, Pollack, Mark, Young, Alaisdair, Policy-Making in the European Union, 6 edition, The
New European Series, Oxford: Oxford Univeristy Press, 2010.

8.2 Seminar/laborator

Metode de predare

Observatii

Elaborarea
strategiei de
negociere

Exercitiu, Tnvatarea prin

cooperare

Meerts, Paul, Workbook on International
Negotiations, Netherlands Institute of International
Relations “Cligendale”, 2013.

Elaborarea
documentelor de
pozitie si a
dosarului de
fundamentare

Exercitiu, invatarea prin

cooperare

Puscas, Vasile, EU Accession Negotiations (A
Handbook), Wien: Hulla&Co Human Dynamics,
2013,www.renanetwork.org/documents/wgroups/E
U%20Accession%20Negotiations%20 Handbook.rar,
p. 96-104.

Negocieri
europene politico-
diplomatice —
simulari (1)

Joc de rol, simulare

Lewicki, Roy, Sauders, David, Minton, John, Barry,
Bruce, Negotiations: readings, exercises and cases,
Mc Graw-Hill Higher Education, 2003, p. 582

Negocieri
europene politico-
diplomatice —
simulari (11)

Joc de rol, simulare

Lewicki, Roy, Sauders, David, Minton, John, Barry,
Bruce, Negotiations: readings, exercises and cases,
Mc Graw-Hill Higher Education, 2003, p. 582

Analiza
idiosincratica a
procesului
decizional al
aderarii Romaniei
la Uniunea
Europeana

Dezbaterea

Ciot, Gabriela, Modelul negociatorului (idiosincrazii in
procesul decizional al politicii externe), Cluj-Napoca:
Eikon, 2012, p. 2286-363.

Negocieri
europene si Piata
Interna — simulari

0)

Joc de rol, simulare

Lewicki, Roy, Sauders, David, Minton, John, Barry,
Bruce, Negotiations: readings, exercises and cases,
Mc Graw-Hill Higher Education, 2003, p. 534

Negocieri
europene si Piata
Interna — simulari

()

Joc de rol, simulare

Lewicki, Roy, Sauders, David, Minton, John, Barry,
Bruce, Negotiations: readings, exercises and cases,
Mc Graw-Hill Higher Education, 2003, p. 534

Bibliografie

1. Ciot, Gabriela, Modelul negociatorului (idiosincrazii in procesul decizional al politicii externe), Cluj-
Napoca: Eikon, 2012.
2. Lewicki, Roy, Sauders, David, Minton, John, Barry, Bruce, Negotiations: readings, exercises and cases,
Mc Graw-Hill Higher Education, 2003.
3. Meerts, Paul, Workbook on International Negotiations, Netherlands Institute of International Relations
“Cligendale”, 2013.
4. Puscas, Vasile, EU Accession Negotiations (A Handbook), Wien: Hulla&Co Human Dynamics, 2013.
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9. Coroborarea continuturilor disciplinei cu asteptarile reprezentantilor comunitatii epistemice,
asociatiilor profesionale si angajatorilor reprezentativi din domeniul aferent programului

e Dupa acest curs, studentii vor putea avea o cariera de succes in domeniul relatiilor internationale si a
diplomatiei, avand competentele necesare desfasurarii activitatilor in cadrul organizatiilor non-
guvernamentale, al ministerelor, ambasadelor sau administratiilor publice si regionale.

10. Evaluare

Tip de activitate 10.1. Criterii de evaluare 10.2. Metode de 10.3. Pondere
evaluare din nota finala
10.4. Curs participare la activitatile de curs, Colocviu 90%

studierea bibliografiei de specialitate,
lucrare scrisa

10.5. Seminar/ participare la activitatile de seminar, la Colocviu 10%
laborator discutiile on-line, simulari, joc de rol

10.6. Standard minim de performanta

Nota 5 (cinci)

Data completarii: Semnatura titularului de curs: Semnatura titularului de seminar:
25.09.2015 e eeeeeeseee et ae st nse e et eareas
Data avizarii in catedra Semnatura Sefului de departament/ catedra



